
Business Advisory Services.

Your business.
Your wealth.





As a business owner, your business is likely your  
single largest asset. It represents a lifetime of hard 
work and commitment, and may be how you plan to 
fund your retirement and the legacy you leave to loved 
ones. Thoughtful planning and regular adjustments  
are critical to your continued success.

Often, though, personal attachment to the business can 
influence decisions and make it hard to be objective. 
Wells Fargo Business Advisory Services can work with 
you to understand the options and strategies available 
to you at each stage of business ownership. It all starts 
with a conversation.

VALUATION.

TRANSITION 
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MANAGEMENT.

M&A.



Am I maximizing the  
value of my business?

Business Valuation.

What is your business worth? Knowing the value of a business is critical 
when planning to buy, sell, or transfer to your family. It can also be beneficial 
for debt financing or estate planning.

Our specialists have many years of experience in a wide range of industries. 
Our team members hold designations from the American Society of Appraisers 
(ASA) and some are Chartered Financial Analyst® (CFA®) charterholders. They 
will factor many variables into the equation to determine the value of your 
business. Cash flow, growth potential, marketability, and risk are just a few of 
the considerations that can affect the value. 

An objective valuation prepares you to make informed decisions in 
planning for your future. Business owners often need to determine the 
value of their business for:
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 Estate planning/estate tax.

 Sale consultation.

 Management planning.

 Buy-sell agreement.

 Employee Stock Ownership Plans.

 Management Compensation (i.e., 409A valuations).

 Insurance coverage determination.

 C Corp to S Corp conversion.

 Financial statement reporting.



Business Transition Planning.

When and how will you transition from your business? Will it provide the 
liquidity you need for retirement or your charitable and estate goals? How 
easy will it be to step back or cash out when you want to?

Developing a sound transition strategy and critically analyzing your 
alternatives—is time well spent. Consider if you want to: 
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Pass or sell to the next generation using a variety of planning, financing, 
and gifting tools

Sell to a strategic buyer and walk away

Partner with a private equity firm in a minority or majority recapitalization 
to reduce exposure while retaining upside potential 

Structure a buyout by key employees, management, or other shareholders

Implement an employee stock ownership plan (ESOP)

Finance a dividend recapitalization with debt to help mitigate risk to your 
personal balance sheet 

This complex mosaic of alternatives yields a variety of benefits and considerations—
including liquidity, legacy, control, financial risks, tax efficiency—and requires 
thoughtful preparation to navigate successfully. These alternatives can also be 
sequenced together to achieve different objectives over a longer period of time. 

Our team of business transition specialists will work with you to build and 
execute a personalized strategy based on your goals, your timeline, and the 
current market environment.

What will my retirement 
look like?



Merger and Acquisition Advisory Services. 
Offered through Wells Fargo Advisors..
Our M&A specialists are ready to work with you to help maximize potential 
opportunities while attempting to minimize associated risks. 

Selling your business can let you capture the wealth you have created over 
the years. Diversification, retirement, leaving a legacy, or pursuing your 
next dream—what is your goal for the proceeds from the sale?

The M&A team will work closely with you and your other professional advisors. 
We will help you to understand your options and make informed decisions 
on appropriate timing, buyers, and how to structure the deal. Ultimately, our 
goal is to maximize the value of the business you have worked so hard to 
build. We will guide you through every step of the process:
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 Identify target buyers.

 Solicit, evaluate, and negotiate transaction prices.

 Facilitate negotiations with legal and accounting advisors.

 Structure the deal with your interests and tax situation in mind.

 Maintain confidentiality of all business transactions.

If you choose to hand down the business to your heirs our wealth planning 
specialists will guide you—and your family members—through the transition.

How much longer will  
I run my business? 



Let’s talk
Wells Fargo can work with you at any 
stage of business ownership. Please 
contact your relationship manager  
to begin the conversation.

Closely Held Asset Management.
When you own or inherit an interest in a closely held (private) company—
such as partnerships, family limited partnerships, or a limited liability 
company—you can face some unusual challenges. It may be difficult to 
determine the value of your holdings, you may not have the time or 
experience to properly manage them, and holding interests in a family 
business can make estate planning especially complex.

We focus on assisting those who hold private entity interests in a trust or 
estate—owners, grantors, or beneficiaries. Whether you hold a minority  
or controlling interest, our advisors can:
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 Proactively manage and monitor the interests held in the accounts.

 Take steps to help preserve and potentially enhance the value.

 Develop tax-efficient strategies.

 Determine a fair-market value.

 Work closely with the tax advisor and legal counsel of the trust or estate.

 Help you sell or transfer closely held assets to your family, partners, 
employees, or third parties.

 Represent your business interests on the Board of Directors,  
if appropriate.



Wells Fargo Wealth Management provides products and services through Wells Fargo Bank, N.A. and its 
various affiliates and subsidiaries. Wells Fargo Bank, N.A. is a bank affiliate of Wells Fargo & Company. 

Specialty asset investments, including real estate, mineral interests, and closely held businesses, carry 
unique risks, including lack of liquidity and potential complex tax consequences, and may not be 
suitable for all investors. 

Wells Fargo Bank, N.A. (the “Bank”) offers various advisory and fiduciary products and services. 
Financial Advisors of Wells Fargo Advisors may refer clients to the bank for an ongoing or one-time fee. 
The role of the Financial Advisor with respect to bank products and services is limited to referral and 
relationship management services. The Bank is responsible for the day-to-day management of non-
brokerage accounts and for providing investment advice, investment management services, and wealth 
management services to clients. The Financial Advisor does not provide investment advice or brokerage 
services to Bank accounts but does offer, as applicable, brokerage services and investment advice to 
brokerage accounts held at Wells Fargo Advisors. The views, opinions and portfolios may differ from 
our broker-dealer affiliates. Wells Fargo Advisors is a trade name used by Wells Fargo Clearing Services, 
LLC and Wells Fargo Advisors Financial Network, LLC, Members SIPC, separate registered broker-dealers 
and non-bank affiliates of Wells Fargo & Company. Wells Fargo affiliates may be paid a referral fee in 
relation to clients referred to Wells Fargo Bank, N.A.

Wells Fargo & Company and its affiliates do not provide legal advice. Please consult your legal advisors 
to determine how this information may apply to your situation. Whether any planned tax result is 
realized by you depends on the specific facts of your own situation at the time your taxes are prepared. 
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