
Here’s a list of important questions to ask yourself as you begin to plan for the future:

 Have you met with a financial advisor? 
 Have you set aside a nest egg separate from your business to fund your retirement?
 Are you comfortable that you can retire when you like?

 Do you have a written or formal business transition plan?

 Have you created an estate plan? When was it last reviewed?

 Do you have a contingency plan in place in case something happens to you or a business partner? 

 Have you begun long-term planning for your business?

 Will you be transitioning your business to a family member? Have you decided on a successor?

 Do you have a buy-sell agreement in place?

 Will you be selling your business? 
 To employees? Or a third-party? ESOP?

 Have you started creating your transition strategy?
 When do you want to begin transferring management or prepare for sale? 

 Do you know what your business is worth?

 If you sold your business today, how would you manage the proceeds?

 Are you emotionally and psychologically prepared to transition your business to some-
one else?

 How long would you like to maintain control?
  Have you considered how you’d like to spend your time after completing the 
transition of your business? 

 How will your retirement security be affected if the business fails after 
you’re gone?

If you don’t know the answers to these questions right now, that’s okay.  
Wells Fargo, in conjunction with your advisors, is prepared to help you 
prepare for your future.
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Roadmap for Transition— 
A Checklist for Business Owners
As you work hard to achieve your goals and manage your business day-to-day, it may be difficult to shift 
your attention to thinking about your future and how you want to live in retirement. Transitioning your 
business may have a far-reaching impact on the business, your family, your clients and colleagues, so you 
want to be sure you have a plan in place.

Wells Fargo Wealth Management provides products and services through Wells Fargo Bank, N.A. and its various 
affiliates and subsidiaries. Wells Fargo Bank, N.A. is a bank affiliate of Wells Fargo & Company. Wells Fargo & 
Company and its affiliates do not provide legal advice. Please consult your legal advisors to determine how this 
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the Bank. The role of the Financial Advisor with respect to Bank products and services is limited to referral and 
relationship management services. The Bank is responsible for the day-to-day management of the account and 
for providing investment advice, investment management services and wealth management services to clients. 
The views, opinions and portfolios may differ from our broker dealer affiliates. Wells Fargo Advisors is a trade 
name used by Wells Fargo Clearing Services, LLC and Wells Fargo Advisors Financial Network, LLC, Members SIPC, 
separate registered broker-dealers and non-bank affiliates of Wells Fargo & Company.
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